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GREETINGS

From Your

PRESIDENT

Greetings everyone,

Here it is almost the end of September. | hope every-
one’s had a decent summer and looking forward to mak-
ing a little money on those fall jobs. Nevertheless winter
is coming once again.

| spent last Friday in Montgomery playing best ball golf.
Good job, Jim Walker who lined things up for us with the
Montgomery Golf Course people. The food was great,
beer was cold and the sun came out for a while. It was a
fun day with fellow members and associates. Thanks to
Nordis and Jan for organizing the event and thanks to all
the sponsors and participants. Hopefully we raised some
money for some deserving scholars.

Fellow members we have area meetings coming up in
December. Please plan on attending.

Also the state convention is in January the 16 thru 19" at
the Best Western North Mankato. MnLica has some good
seminars planned so please attend. If you can’t make it
to the whole thing, just come for a day or two. We need
to support our organization. You might meet a new mem-
ber, have fun networking, and learn a thing or two. See
some new equipment or new products at an Associates
Display, or maybe just relax and have a few beers with
someone that does the same thing for a living as you do.

I’m looking forward to seeing you at future MnLica events.

Respectfully yours,
Kevin Bakken
President Minnesota LICA

To access what is going on with legislative and other issues
or meetings please go to the following:
MNLICA Web-site: www.mnlica.org or e-email

mnlica_loken@charter.net or dnestrem@frontiernet.net.

(800) 633-2332

m (952) 469-3456

TRACK II www.track2corp.com

CORPORATION .
« ,, 21860 Kenrick Ave.
Our 32nd Year” [ akeville. MN 55044

After Hours Call:
Steve DeBaun (651) 681-1672
Ron Lunn (952) 432-9321
Al Droge (218) 543-6044

Call “Your Source” for all your
Construction Machinery &
Replacement Parts Needs!

And if we don’t have it...we’ll get it!!!

We furnish the ultimate combination:
* Integrity
* Experience * Quality
* Providing the economical alternative
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‘otor.vehicle accidents are the'
leading cause of Death on the
job. And driving distractions

{ are the leading cause of motor vehicle

accidents.” Families, businesses, and
communities can be changed forever
by a brief moment of inattentiveness
behind the wheel.

Employers should develop,
communicate, and enforce clearly
defined policies that address driving
distractions while operating a
company vehicle. Your local Federated
representative can help! Call today.

FEDERATED

INSURANCE [7 2

* Mational Highway Traffic Safety Administration
Report, “What Do Traffic Crashes Cost? Total Cost
to Employers by State and Industry,” 1998-2000

The FEDERATED Insurance Companses
Home Office: 121 East Park Squane, Owatonna, Minnesota 55060
{507 455-5200 « woanw lederaledinsurancs com
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CATERPILLAR
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We don't just promise

ZIEGLER DELIVERS

At Ziegler, we have so much confidence in our people and our performance
that we promise extraordinarily fast response times and the highest
quality workmanship. And we back it up with guarantees:

GUARANTEED WORKMANSHIP
We GUARANTEE we'll repair your equipment right the first time. All our
maintenance and repair work carries a FREE one-year labor warranty.

GUARANTEED RESPONSE _
We GUARANTEE we'll get to your worksite within three hours — two hours in the
Twin Cities and Des Moines metro areas. If we can't, our travel charges are FREE. ' f‘

GUARANTEED AVAILABILITY
We GUARANTEE we'll have any part within 24 hours of your expected
delivery time. If we don't, the delivery charge to your location is FREE.

- &
-

"rf gl

Ziegler delivers.
Guaranteed.

Some restrictions apply. For complete details, contact your Ziegler representative or
nearest facility or visit www.zieglercat.com/guarantees.

800.352.2812

Brainerd e Buhl ® Columbus ® Crookston e Duluth e Fergus Falls ® Marshall

ZIEGLER [2*4)

Minneapolis ® North Mankato ® Rochester ® Shakopee ® St. Cloud www.zieglercat.com
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Bioreactor Installation
Mark Dettrich (MDA)

MNLICA’s two members (Jerry) Schultz Excavating and (Gary)
Hansen Excavating along with the U of M Waseca; Castle Rock
Tree Service; Waseca NRCS; Waseca & BE County SWCD;
ADMC; PCA; MDA; Agri-Drain and farmer/land owner Carl
Guse installed a woodchip bioreactor. It is the largest in Mn. to
date, capturing 66 acres of subsurface flow.

SWCD and USDA SCS Success Story

Part of this success story could be told by farmer & landowner
Carl Guse: beginning with a sediment control drop structure at
the head of the short ditch leading to the sediment control basin
that was designed & built by USDA SCS in 1973.

Per the workplan: BE Cty SWCD office inspected the outlet
structure, checked the depth of the water/sediment in the sedi-
ment basin & it appears to be about half full of water, the other
half sediment.

Amount of sediment in the basin maybe explored this winter
with sediment cores (off site erosion): about 2-3 acre feet of
sediment detached & transported from 80 acres over 37 years
(corn & soybeans rotation). Will likely follow-up with BWSR
DMT members regarding feedback on any future hydrology,
water quality, emerging vegetation & wildlife monitoring com-
ponents that may be appropriate, & acceptable to Carl Guse.

Wetland-River-Conservation Drainage Zone

Carl Guse site (bioreactor & sediment basin) is immediately
adjacent to the LeSueur River; on the other side of the LeSueur
River from this site is a restored wetland complex, capturing
about 1100 acres of surface & subsurface runoff. This wetland
complex-LeSueur River-conservation drainage zone may likely
serve as a site for demonstrating where in the landscape, & how
programs & policies can come together with conservation or-
ganizations, via farmer-led & industry support to improve the
water resources in south central Mn.

Sizing up the Old & Inviting —in New

On this site we retrofit a new four chamber control structure/
woodchip bioreactor to existing surface & subsurface structures
& designs that will better protect public waters (LeSueur, Min-
nesota, Mississippi Rivers & Lake Pepin).

NORTHLAND

TRENCHING
EQUIPMENT INC.

Inter-Drain 2050 GP

Your #1 Source
For New & Used
Trenchers & Plows

*Trimble Laser and GPS Systems
* Huge Parts Inventory
* Service
* Rentals

Check out our website for all the
latest Inventory and info...
www.northlandtrenching.com
E-mail: nte@hickorytech.net
Corporate Office:

12929 410 Ave. Waseca, MN 56093
Phone: 507-835-4214 Fax: 507-835-2032

Eastern Division:
3578 N. State Road 59 Brazil, Indiana 47834
Phone: 812-835-2900 Fax: 812-835-2535
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Aagri Drain

| CORPORATION

Your Partners in Water Management

We offer America’s most complete selection of
water management products for wetlands, ponds, lakes,
controlled drainage, and sub surface irrigation.
Along with tools, survey and safety equipment,

and many hard to find ftems.

For a FREE
catalog or
to place
an order—Call
1-800-232-4742

Level Contral
Structures

SELF PROPELLED

DRAINAGE PLOWS

* Contractor inspired innovations
o CAT® diesel engines

o Oscillating track frames & auto-self
leveling main frames

o Standard line fittings, hoses and fasteners
e Climate controlled cab visit us on the web at
o Available as add-on or self propelled units ~ www.rwfbron.com

Tel: 1-519-421-0036
Toll-Free 1-800-263-1060

Fax: 1-519-421-0028
Email: info@rwfbron.com

HOW LOW CAN THEY GO?

By Jim Huston
I hear all the time in every market & in every geographic area of the
country. Low-ballers —contractors with unrealistically low pricing—
are everywhere & they are ruining it for contractors who know their
costs & who have accurate pricing. And the situation is getting crazier
by the day.
The bad news is that low-ballers are, in fact, everywhere. I don’t
know of any major market in North America where they do not exist.
However, that is not the end of the story. There is good news.
The good news. First, low-ballers don’t necessarily have to impact
your pricing. It’s like wrestling with a pig—he like it & you get dirty.
You don’t have to get down into the mud with low-ballers. I’ve seen
lots of contractors compete for work & it’s not always the one with
the lowest price who gets the work. Often the contractor with the most
experience or best presentation wins. My clients are rarely the low
bid. Many of them, upon first talking with prospects, tell them right
up front they will not be the low-price bid.
Second, low-ballers may be doing you a favor. Just as water seeks its
own level, clients who want the lowest price tend to find the contrac-
tors whose primary ( & often only benefit) is the lowest price. I once
tried to work with a contractor who told me, “If I’m not the low bid-
der, I don’t get the work”. After seeing his operation, I knew why.
Unless this contractor has the lowest price, you’d be crazy to hire him.
But even with the lowest price, you’d be crazy to work with him, as
he was disorganized & has poor quality work. Low-balllers & their
customers often deserve each other.
Third, it’s really not about the price. Quality companies often tout a
higher-than-usual pricing structure. One retailer boasts that they are
the highest price & darn well worth it! I often ask seminar attendees
to share their pricing with the group. It never fails: the companies
with the highest pricing for their service are the most successful. They
are also the ones with the best reputation for doing good work.
You can’t push a rope. Trade association members, venders, educa-
tors & other contactors think they need to “educate” low-ballers. Then
they see the light & raise their prices. I’ve been teaching contractors
how to price their work for more than 23 years. The contractors who
need to be in my workshop the most are the ones who never will at-
tend. Being a low-baler is a mind-set. You can’t climb a fence that’s
leaning toward you. You can’t make someone else successful. Those
who need it most recognize it the least. Some low-ballers will see the
light, but most won’t.
Low-ballers never go away. Low-balllers are like flies at a picnic.
Yu kill one & 50 more come to the funeral. They’re always going to
be in the market. You need to appreciate your level of quality & ser-
vice, & your price. That’s what marketing is all about. You also want
four to five good contractors in your market to reinforce good pricing
& who provide good quality work.

HAPPY HALLOWEEN

HAPPY THANKSGIVING
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Drive Thy Business, or it Will Drive Thee
By Jim Kneiszel

I f Ben Franklin were alive today, he could make a heap of money as a key-
note speaker at business building seminars. A quick survey of this founding
father’s wise words reveals today’s popular motivational speakers as pretend-
ers to the podium.

For quotable quotes, few hold a candle to Franklin, whose list of one-liners
could prove both hilarious & potently profitable. Sure, everyone can have a
chuckle over these ditties: “Guests, like fish, begin to smell after three days,”
“Beer is living proof that God loves us & wants us to be happy,” “Three may
keep a secret, if two of them are dead,” & “He that displays too often his wife
& his wallet is in danger of having both of them borrowed.

But for the small business owner, Franklin had a lot to say more than 200
years ago that remains sound advice today. In Fact, if more people were pay-
ing attention to Franklin’s words, we may have sidestepped the most recent
collapse of the banking industry& subsequent recession.

Though many small business owners have had to scratch & claw their way
back to prosperity over the past year, it’s never too late for a reminder of the
genius of perhaps the cleverest of our Colonial statesmen.

I’ve gleaned some of Franklin’s best small business advice from hundred’s of
his most famous quotes. Follow these mantras &, like Ben, you might harness
electric energy for your company.

Energy & persistence conquer all things. One of Franklin’s major messages
from his early days as an entrepreneurial printer was that hard work is the
dominant ingredient for success. He couldn’t abide laziness or time wasting,
& implored business owners to watch out for both in themselves & their em-
ployees. Everyone knows his line “Early to bed, early to rise, makes a man
healthy, wealthy & wise.” But how hard a person works during their waking
hours is even more important, as Franklin said:”Fatigue is the best pillow.”
An investment in knowledge pays the best interest. Remember this bit of
advice the next time you have the urge to complain about obtaining continu-
ing education credits in your profession. Franklin clearly believed in life-
long learning & not getting stuck in a rut in the way you approach new busi-
ness challenges. Through his editorials in Poor Richard’s Almanack, he fre-
quently advised his readers to seek & heed good advice. “He that won’t be
counseled, can’t be helped” Franklin said. He could be speaking directly to
today’s construction industry, which faces ever-more-complex issues like
heightened government regulation, healthcare & intense competition. “To
succeed, jump as quickly at opportunities as you do at conclusions,”

Beware of Small Expenses. A small leak can sink a ship. In Franklin's day, as
he sailed back & forth across the Atlantic to promote the American ideal, the
second part of this tip could be taken literally. But for people who could who
run small businesses, as he did for many years, Franklin stressed paying at-
tention to details. Are you charging what you should to turn a profit on every
job? Are you watching costs as closely as revenues? Are you keeping up with
routine maintenance to preserve your expensive equipment? Is your ac-
counting system working well? Many small drains on resources can imperil
your company.

If you want something done, ask a busy person. How many times do you go
back to your top-performing employee when a job has to be done right & on
time? Franklin reminds business owners that they need to both re-
ward their best employees & demand more of the rest. This means
regularly praising the efforts of great workers, offering them more
money & greater responsibilities in you organization. His advice also
calls on you to motivate the rest of your staff to raise their efforts to
match the standard-bearer.

Anger is never without a reason but seldom a good one. Simply put, don’t
blow your top when dealing with an employee, a difficult customer or any-
one you encounter in business. Let a cool head prevail in an argument. If you
approach a conflict with a positive attitude, you may turn around a customer
service disaster or a problem employee. Butting heads will usually get you
nowhere fast. “If passion drives you, let reason hold the reins”.

There are three great friends: an old wife, a dog & real money”.
Franklin clearly wasn’t concerned about political correctness in his
writings. For today, this bit of advice isn’t about “an old wife” or an
“old dog”. It’s about “ready money,” & the time-tested importance of
positive cash flow & careful spending. Which companies were best
suited to ride out the recession over the past year? The ones deter-
mined to collect on their bills in a timely fashion, watch borrowing, &
salt some profits away for a rainy day. And when | read this line from
Franklin, | was certain he faced deadbeat customers just like you do:
“If you can’t pay for a thing, don’t buy it. If you can’t get paid for it,
don’t sell it. Do this, & you will have calm & drowsy nights, with all of
the good business you have now & none of the bad”.

The best investments is in the tools of one’s own trade. They didn’t
have the convenience of high-tech construction equipment in Frank-
lin’s day. But he knew that to print newspapers, build furniture or farm
land, the best technology available made the work easier & the results
better. Franklin often preached about efficiency, reminding that “time
is money” &, “You may delay, but time will not, & lost time is never
found again.” Today, Franklin would advise business owners to keep
an open mind to new trends & processes, & maintain a reliable inven-
tory of equipment.

By failing to prepare, you are preparing to fail. The buzzword used
today is “systemizing.” Break down every task in your business so you
know how much time it should take to complete & so anyone can be
trained to do a job to the same level of quality & efficiency. Franklin
was sending the same message on getting organized in Colonial Amer-
ica. You don’t need a fancy life coach or a business consultant to get

BE AWARE!

It has been brought to our attention there is a letter being sent
out using the name of the U.S. Department of Transportation in
Washington D.C. It will claim that your company is registered as
a prospective contractor for procurements by them but states
after reviewing the records you have not submitted your finan-
cial information. There is an authorization for release of finan-
cial information sent with it and a request to fax it back. DO
NOT fill it out. Call the authorities and report the SCAM!

Quality Concrete Drain Tile

e (Competitive prices

Full inventory of. 5" to 48"
Concrete Drain.Tile

Concrete I's, Intake:Caps, Gates
Fast delivery to your jabsite

O(%HECIDF Tile Company, Inc.

O 721 South Main Street, Hector, Minnesota 55342
1-800-640-9910
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Onsite Sewage Treatment Program
Cleaning up a Sewage Back-up

Adapted with permission from King County, Washington Wastewater Treatment Division: http://www.kingcounty.gov/environment/wtd/
Response/SewageSpill.aspx

Sewage spills are caused most often by clogged or broken pipes belonging to private owners. On rare occasions, problems in pipes owned by local wastewa-
ter districts can result in sewage spills on private property. Flooding may also result in back-ups inside a home that contain untreated wastewater.

Thorough cleaning of indoor sewage spills is necessary to protect people -- especially small
children and those with weakened immune systems -- from harmful bacteria and viruses. Clean-up should begin as soon as possible to reduce the risk of
exposure to sewage. The following tips are a guide to properly managing a back-up situation.

Think Safety First

Keep children and pets out of the area until clean-up has been completed.

Stay out of flooded areas. Entering a flooded area creates a risk for accidental electric shock, excessive exposure to disease-causing contaminants
and potential injury from rushing water.

Safely turn off electricity in affected areas. To prevent accidental electrical shock, turn off circuit breakers and unplug electrical appliances in affected
areas. Do not attempt if you must stand in or make contact with water to do so.

Wash your hands thoroughly and launder clothes separately after completing the clean-up.

Contact your doctor at the first sign of adverse health effects.

Limit Exposure
Stop using plumbing and appliances that drain into the sewer system, including sinks, showers, toilets, dishwashers and laundry machines.
Wear rubber gloves and boots.
Prevent the spread of contaminants and odors.
Turn off forced air furnaces and air conditioners.
Cover or close vents capable of spreading contaminants and odors.
Do not use wet/dry vacuums because of the danger of electrical shock and the spread of aerosolized germs by the fan motor.
Be careful not to track contamination into other parts of the residence.

Call for Help
Contact your insurer immediately. Know your coverage for both flooding and sewer back-up situations.
Consider hiring a professional water damage restoration service. If there is too much water to absorb using mops and sponges, professional water
damage restoration experts can be found in the Yellow Pages under "Water Damage Restoration." SSTS Professionals can act as a resource and
could coordinate effective clean-up services.

Clean up tips:

Remove all furniture, loose rugs, and so on from the area.

Saturated wall-to-wall carpeting (and the pad) usually cannot be adequately cleaned. They should be removed, wrapped in plastic, and taken to a
transfer station or sanitary landfill. If you decide to keep the carpeting, hire a licensed carpet cleaning company to steam clean and disinfect the
carpet.

All hard surfaces, such as linoleum, hardwood floors, concrete, wood moldings, wood, and metal furniture, and so on, should be thoroughly cleaned
with hot water and a mild detergent (dish detergent), and then rinsed with a bleach solution by mixing one tablespoon of liquid household
bleach to one gallon of water. Let the surface air dry.

Upholstered furniture, loose rugs, drapery, and so on, should be professionally cleaned. Notify the cleaner of the problem.

Remove and replace plaster, plasterboard, and lath that have been saturated and are soft to the touch. If the surface has been wetted, clean as you
would a hard surface, but do not saturate the plaster.

Clean sinks, dishwashers, and other plumbing fixtures that have had sewage backup with detergent, and then rinse with bleach solution.

Disinfect clean-up mops, brooms, and brushes with bleach solution.

Increase air circulation to reduce odors and mold growth -- open all windows and doors. The use of fans and heaters may speed this process.

SSTS professionals should be familiar with these tips. They can act as a resource and even provide and/or coordinate professional services for those experi-
encing this difficult situation.

©2010 Regents of the University of Minnesota. All rights reserved. The University of Minnesota is an equal opportunity educator and employer. The Onsite
Sewage Treatment Program is delivered by the University of Minnesota Water Resources Center. This material is available in alternative formats upon re-
quest. Contact the Onsite Sewage Treatment Program, 800-322-8642. http://septic.umn.edu
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MPCA UPDATE: Local Government Outreach, SSTS Inventory,

Implementation and Enforcement Task Force, Rule Amendment
By Gretchen Sabel, MPCA

To better understand concerns raised by counties, MPCA Assistant Commissioner Rebecca Flood & Legislative Affairs Director Jodi
Boyne have been meeting with regional Mn. Association of County Planning & Zoning Administrators groups to discuss obstacles &
Opportunities for the subsurface sewage treatment system (SSTS) program. Some counties have already adopted the 2008 SSTS rules
Into their ordinances & have experience to share. Other counties are at different points in the process & the MPCA will be working
with them to meet the statutory deadline of February 4, 2012.

In these meetings with the MPCA, as well as during the rulemaking hearings held this summer, counties have voiced concerns about
The cost of administering the SSTS program. Although some state funding is provided to assist with county SSTS programs, commen-
tators identified the fact that it is short of what the program costs. In these times of tight budgets, it is difficult for counties to find
Additional resources to apply to their SSTS programs. The MPCA also understands counties, as well as SSTS professionals, have
Concerns about how the MPCA will implement its design guidance & the SSTS enforcement program. Because of these concerns, the
Legislature, during the 2010 legislative session, created a new Implementation & Enforcement Task Force.

New Task force represents several associations, will provide new tools for counties.

The legislation requires the MPCA to create this task force with representation from the Association of MN. Counties, MN. Associa-
tion of County Planning & Zoning Administrators & the MN. Onsite Wastewater Association. The MPCA will work with these groups
To “..develop effective & timely implementation & enforcement methods in order to rapidly reduce the number of subsurface sewage
Treatment systems that are an imminent threat to public health or safety & effectively enforce all violations of the SSTS rules.” The
MPCA will, in collaboration with the task force, staff of the Attorney General’s office, county attorneys, & county planning & zoning
Staff, develop & provide to counties enforcement protocols & a checklist that county inspectors, field staff & others may use when
Inspecting systems & enforcing rules.

The task force will meet three times a year. The MPCA has invited representation from the previously mentioned associations & all
Have expressed their intention to participate & are in the process of selecting their representatives.

MPCA reading interim report on status of, recommendations for statewide SSTS inventory.

The Legislature also required the MPCA to develop recommendations & a plan for directly or indirectly inspecting & providing an
Inventory of all SSTS’s. The MPCA is currently finalizing a preliminary report to the legislature on “Status Report on Recommendations
& Planning for Statewide Inventories & Inspections.” A final report will be delivered after the new Implementation & Enforcement Task
Force has met in order for the task force to provide additional input for the report. Both the final inventory/inspection report & the
Outcomes from the Implementation & Enforcement Task Force will be presented to the Legislature in January 2011.

Developing a statewide inventory of SSTS’S is a major task. Wisconsin, lowa & Florida have started inventories, but none are com-
pleted or attempt to track both location & compliance status of systems similar to the MN. Mandate. The emphasis will be on identifying
failing systems in sensitive areas. Direct inspections may be appropriate for systems on riparian areas, lakes, wetlands & other sensitive
areas to determine which are either failing or posing an imminent health threat. For remaining portions of each county, indirect inspect-
tion methods may be used that could include collecting census-type information to determine owner & system locations.

Program administrators to get SSTS inventory survey in September.

This month (September) SSTS program administrators in each of Minnesota’s 87 counties will be surveyed to identify the true extent of
Existing SSTS inventories as well as potential approaches & barriers to completing inventories in each county.

The preliminary inventory report includes the results of grant-funded pilot projects in four counties to expedite indentifying & replacing
SSSTs that pose an imminent public health threat. The grant program provided these counties with $60,000 a year for four years. In
Chisago, Fillmore & parts of two other counties, 8620 systems were evaluated. Of those, 1,103 or 13 percent, were deemed imminent
health threats. Of the 1,103 failing systems, 919 had been replaced by August 2010. The preliminary inventory report also summarizes
ongoing SSTS inventory efforts by the Board of Water & Soil Resources (BWSR) in other parts of the state.

Finally, a note on the status of the 2010 amendments to the SSTS rules. The rule amendments were available for review & comment
from June 21 until August 30. The rule public notice period has ended & the process of judicial review has begun. The administrative
law judge who is currently reviewing the rules & comments received will issue a report by the end of September 2010. After that, the
MPCA will complete the final procedural steps of the rule amendment process in order for the amendments to be adopted by the
legislative deadline of April 4, 2011.
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It pays to use the pipe with the gold stripe.

v Quality, durable polyethylene pipe
v Committed, knowledgeable sales staff

v Expanded product line and distribution area

v Dependable, friendly truck drivers

v 24-hour customer resource center at prinsco.com
v Marketing support for your business

Call or click for a free catalog today.
It pays!

The pipe wih she g seripe.
1A Dist. Center: (B00) 533-8327

MN Corporate Htrs. (8(0) 9921725 "
{oMRpEICOOML 1 s Conter [B00) 6997187

IL Dist. Center: (300) 868-7712

DIRECTORS REPORT

Hope this finds all of you in the field and busy! We
had a good turnout for the Field Day on Bioreactor
Installation training at Waseca and the Golf Scholar-
ship Fund Day at Montgomery. Thanks to all the
members and associates that came and supported our
organization. MNLICA appreciates YOU!

We hope all of you will take the time to attend the
Tradeshow and Convention. This is a great time to
make new friends and visit with past friends, get new
field related information, trainings and network!
MNLICA needs YOU there!

Nordis has been busy representing MNLICA at an MECA
(Mn Erosion Control Agency) meeting on water and soils
with MnDOT; U of M; Dakota SWCD. Asked Board mem-
ber Stu Frazuer to write a comment paper concerning 7080
rules changes and sent it to Carol Nankivel with MPCA.
Asked Board member Don Loken to write a comment paper
concerning Farm Taps for Norm Coleman. Am getting
speakers and trainers for the 2011 State Convention and
setting up a winter Bioreator Installation 8 hour classroom
certified training with U of M and ADMC.

Continental Western Group®

and Improvement Contractors

How DOES YOUR POLICY STACK UP?

- POLICIES DESIGNED SPECIFICALLY FOR DIRT MOVERS
- A SAFETY GROUP PROGRAM, OVER $1,000,000 PAID BACK TO LICA
CONTRACTORS IN THE FORM OF A DIVIDEND

LICA RECOMMENDED INSURANCE PROGRAM

FOR MORE INFORMATION, CONTACT YOUR INSURANCE AGENT OR VISIT WWW.PRINSINS.COM.

Copyright © 2010 Continental Western Group, LLC. All rights reserved.

DRUG AND ALCOHOL COMPLIANCE

Several members have asked where there is a company to
use to comply with the MN. Drug & Alcohol testing re-
quired by the state. MNLICA has a program through Mid-
west Compliance Inc. that you can join for a fee. This com-
pany has three levels of services to fit all sizes of compa-
nies and their needs. For cost and form please call them at
320-656-1396 or 800-656-1396 and ask for Sandra Brak-
stad. For more information on what this covers call Nordis
at 507-789-5725 or cell 507-649-1771.

TIERRA VERDE PROPERTIES
575-648-2326 or 575-491-0633
Tony & Patsy Sanchez

THAW OUT IN NEW MEXICO

Never known a hurricane.

Very seldom known a tornado.

Seldom known a flood.
10 degrees happened once, we think.
Winter temps 50-60’s and UP.
Carrizozo snow usually 3-4 inches, gone by noon.
Ski area 35 minutes away.
Visit our web-site and find a nice retreat from winter woes.
WWW.t-v-p.com
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Mmhon %ﬂands, Dramage or Permlts

Rmke Noonan.

Landowners are becoming increasingly aware of the diffi-
culties in dealing with wetlands, drainage and acquiring
permits. The DNR, NRCS, Corps of Engineers, county
and local governments all may have interests that must
be addressed

Our work involves wetlands,
drainage, and other water related
issues, permits — areas of law that
are constantly changing and becom-
ing more specialized.

KURT DETER

If you're facing a challenge in any of
these areas, or are wondering if you
could benefit from legal help, call
Kurt, John or Gary at

JOHN KoLs (320) 251-6700.

NooNAN

A T L A W

RINKE

A T T ORMNE Y S

1k

GARY LEISTICO

SUITE 700, NORWEST CENTER, 400 FIRST STREET SOUTH,
ST. CLOUD, MINNESOTA 56301 = (320) 251-6700

MEMBERSHIP APPLICATION

Please enroll me as a Member of the Minnesota Land
Improvement Contractors Association. I understand

That I will receive all member benefits, and that they will
begin as soon as my application is approved and

My dues are received in the State Office. My membership
fee includes membership in the National Land
Improvement Contractors of America.

Name:
Spouse:
Company:
Address:
City,State,Zip:
Phone:

Fax:

E-Mail:
Birthday (for Ins.):

Please enclose check payable in the appropriate amount
as indicated below and mail this form to:

MNLICA, 1146 Ironwood Ave., Owatonna, MN. 55060.
Contractor Member $350.00
Associate Member $200.00
Retired Member $ 50.00

Drainage tile, Standing Intakes, Outlet pipes,

Culverts, Basement waterproofing, Sump
baskets & many misc items

www.centurypipe.com

Century

, [
Plastics, Imc.
James@centurypipe.com Po Bx 51 Hayfreld, MN 55940

Manufacturing, Sales & Delivery
800-545-9546 507-438-7676
In Business Since 1972

Calf Us Today for your free quote!

MEMBER BENEFITS
TERM LIFE INSURANCE & AD&D INSURANCE
CONTRACTOR CERTIFICATION PROGRAM
NATIONAL & STATE NEWSLETTERS
SAFETY MANAGEMENT PROGRAMS
OSHA TRAININGS
MSHA TRAININGS
ISTS-SSTS TRAININGS
UPDATES ON THE NEWEST LAWS/REGULATIONS
FELLOWSHIP with the Friendly Competition
DISCOUNTS AT NATIONAL CHAIN HOTELS
. LAND & WATER MAGAZINE
STATE/NATIONAL SCHOLARSHIPS FOR YOU
13. & EMPLOYEES CHILDREN/GRANDCHILDREN
13. SAFETY MANUAL WITH OSHA FORMS
14. WINTER & SUMMER CONVENTIONS
15. ACCESS TO DRUG & ALCOHOL TESTING
16. REWARD PROGRAM FOR THEFT & VANDALIZED
EQUIPMENT
17. GAIN LEADERSHIP & ORGANIZATIONAL SKILLS
18. ACCESS TO A WIDE VARIETY OF EQUIPMENT
SUPPLIES & ADVICE IN AREAS OF BUSINESS
19. SELF-INSURED WORK COMP PROGRAM ACCESS
20. FLEX SYSYTEM/BIZ PLANS; PERKS CARD
21. ADDITIONAL TERM LIFE, RETIREMENT PROGRAM
22. REPRESENTATION ON USDA COMMITTEE & the
NATIONAL WATERSHED COALILITION COMMITTEE
& the COMMON GROUND ALLIANCE
23. REPRESTATION AT MN. & WASHINGTON D.C.

A A

—_ =
N =0




Page 12

MnLICA NEWSLETTER

COMPLETE TRACK SERVICE New and Used Undercarriage Parts

FINAL DRIVE AND STEERING CLUTCH PARTS & REPAIR

LINE BORING SERVICE

DOZER BLADE PARTS AND REPAIR

DRAGLINE AND BACKHOE REPAIR & PARTS
 CRUSHER ROLL REBUILDING

COMPLETE UNDERCARRIAGE REBUILDING

Crawler Welding, Inc.

319 Pintail Street « Mankato, MN 56001

>

ALL MAKES OF MACHINES  Call For Prices

(507) 387-3121

Please inclyde machine sengl number

Eggs, Bacon & Hash Browns Quesadilla

By Bobby Flay
Hash Browns:
1 Large potato, scrubbed 4 Tablespoons canola oil
1 Small onion, thick sliced salt & pepper

1 Tablespoon chili powder

Place potatoes in pan of water, bring to boil & cook to 3/4 done.
Heat 2 Tbsp. oil in a large sauté pan over medium heat. Add onions;
salt & pepper. Stir often. Remove onions, return pan to burner add
remaining 2 Tbsp. oil, add potatoes, stir occasionally, when
browned add onions, salt & pepper & chili powder & cook through

Scrambled Eggs:

1 Tablespoon butter 4 large eggs

Melt butter in non-stick pan over medium heat. Crack eggs in bowl
& whisk, season with salt & pepper. Cook, stirring until soft
mounds form., about 2 minutes. Set aside.

Assembly:

8- six inch flour tortillas 1 cup grated cheese
Hash Browns 8— slices bacon, cooked
2 Tablespoons canola oil Scrambled eggs

1/2 cup salsa Cilantro leaves (optional)

Preheat oven to 425 degrees. Place 4 tortillas on a work surface.
Divide the cheese, hash browns & bacon among the 4 tortillas. Top
with the remaining 4 tortillas & brush with oil & sprinkle with chili
powder.

Transfer the quesadillas to a baking sheet. Bake to golden brown, 8-
10 minutes. Remove from oven & cut into quarters. Top each with
some scrambled eggs & salsa. Garnish with cilantro if desired.

FOR SALE
John Deere 2000 650H LGP Dozer
6-way Blade, Cab, heat, AC
Counter weight, drawbar, 24" pads
One owner, excellent condition, manuals
Call Otto Templin, Hutchinson
1-320-587-8210 or 320-583-4550 cell
$37,500.00

Jon Hay 169 S0 & Hwy £ 2 Mankatp, SN

MNLICA SCHOLARSHIP GOLF
THANK YOU TO ALL OURSPONSORS!

Agri-Drain; ADS; Century Plastics, Continental
Western; Crawler Welding; EEP; Federated Insur-
ance; Prins Insurance; Prinsco Inc.; RDO. Thank
you to all the members who participated in the best
ball tournament also. We appreciate all of YOU!

Winners of the Best Ball Tournament are the RDO
Team of Matt Dull, Al, Pat and Pete Barnett with a
score of 34.

Other scores ranged from 36 to 42, so any team
could have one . Great Games Guys & Gals!

FOR SALE
1997 New Way- Hitchhiker 31 foot camper
Sth wheel
Excellent condition —Sleeps 4
Never smoked in and no children
Don & Jan Loken
1-507-446-8478 or 507-456-4310 cell
Asking $18,200.00
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WOLFE PLOWS

MNLICA SCHOLARSHIP GOLF WOLFE 450 XLT PLOW

Winners of other prizes were Barney Flueger,
Scott Turner, Brad Seykora & James Becvar, each
received a Faribault Woolen Blanket. Shortest
Drive won by Pete Barnett & Nordis Estrem.
Longest Drive won by Brad Seykora & Mary
Flueger, who each reacieved $10.00. The Longest
Putt was Kory Clayton, who received a beautiful
Putter from Federated Insurance. A fun time was
had by all, especially Barney Flueger who man-
aged to make an EAGLE shot on the 8th hole.
Good Shot Barney!

= s-l.-

WOLFE PLOWS, CHAIN, AND WHEEL
TRENCHERS
PARSONS/KOEHRING PARTS & SERVICE

A&LE Construction Supply
410N 5th Ave E
Truman MM 56088
(800)736-3413
www.a-econstsupply.com
email: aeconst@frontiernet.net

PROVEN PERFORMANCE /" BUILT TO LAST

MNLICA WEB MAIL
To get items on the MNLICA Web page please
contact Mike Lehman at 507-345-5263 or you may
e-mail him at

Precision Intakes

Full Line of
Surface Water Intakes

* 5" & 107 riser with patented 87 & 107 combinaton Teas.
Also 6" square & round risers with patentod reducing Tee

* Consiructed of heavy-weight, high-density polyelhlene.

= Parts lighly adjustable & interchangeable with olhers on
tha markal.

* Orifico plate placed al lee level or at ground level

* Exclusive locking device on each part

* Usar Friendly-Priced affectivaly

= Adapior aailable 1o repair old metad or broken inlakes

Why inventory 2, when 1 serves both!

PATENTED
RECUCNG TEE

L oy o
“"Dealer Inquires Welcome™
L Rl IRE" A LS
PI\I:CiSIUII EEwm Hl\l-“-s
Norm & Coretha Rozendaal (B0} $A2-TE11
2054 Rleputic Ave Weg (41) 259-2851
Morese, 1A 50170 (B41) 250-32 18 Faa
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CASE Raising your Expectation

I ] Take your business to a new level. Step up to a
{ e ] | Case Compact Wheel Loader. The E Series has a
big attitude and power to spare. You'll
experience better reach, increased attachment
visibility, precise level lifting and greater
bucket rotation with Case Yersa-Boom loader
“*+——, arms. Our cabs have big cab features, boosting
\ your operator's comfort and productivity. Plus,
our compact wheel loaders are compatible with
countless attachments from tree spades and
augers to pallet forks and snow blades. Three
hydrostatic drive models available from 51 net
horsepower to 72 net horsepower.

Tough in the Tread.

Get big machine durability and efficiency with our new
Compact Track Loaders. Featuring proven Case
undercarriage technologies, these mini-brutes deliver
long component life. Permanently sealed rollers and
idlers assure reliable performance. These Compact
Track Loaders give you the toughness your jobs
demand. Available in four models with 69 net hp to 83
net hp, Tier III engines. Pilot Control (ISO or “H"
pattern) optional on select units.

Big Power.

Compact Machine.

Case C¥ Compact Excavators deliver traditional excavator
power to compact and restricted job sites. Through narrow
doorways, against buildings or between structures, the
Case C¥ Compact Excavators slip onto the tightest spaces
to provide all the power and performance you need.
Pattern selector standard on all five models ranging from
3240 pounds to 10,261 pounds.

used equipment at optimum performance. The parts department is fully
stocked for all your maintenance needs. Financing and Leasing plans
available. Call or stop by at one of our five convienent locations: 69

Shakopee Elk River Duluth

952-445-5400 763-262-4474 218-727-2827
Rochester La Crosse
507-288-3402 608-788-1025 Visit us on the weh: www.stjosephequipment.com

St. Joseph Equipment has factory trained technicians to keep your new and %@S % 2
A <

EQUIPMENT:
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OFFICERS AREA STATE DIRECTORS
PRESIDENT Chuck Wingert-SE Vice Chair Mark Gregor
Kevin Bakken Wingert Realty & Land Surveying Gregor Tiling

Bakken Excavating, LLC
9600 South Dennison Blvd.
Northfield, MN. 55057
612-328-2784

VICE PRESIDENT
Mark Morreim
Morreim Drainage, Inc.
71610 263rd Street
Albert Lea, MN. 55007
507-826-3449

TREASURER

Jim Walker

Barnett Brothers, Inc.
41375 State Hwy. 13

Kilkenny, MN. 56052
Phone:507-364-8869

CHAIRMAN

Doug Gysbers

Doug’s Backhoe Service
6551 357th Street Way
Cannon Falls, MN. 55009
507-263-5630

MNLICA OFFICE

Nordis Estrem-Exec. Director
Estrem Excavating, Inc.

4605 County 49 Blvd.
Dennison, MN. 55018

Phone: 507-789-5725

Fax: 507-789-6033
dnestrem@{frontiernet.net
Cell: 507-649-1771

Jan Loken—Exec. Director
Don Loken Drainage, Inc.
1146 Ironwood Avenue
Owatonna, MN. 55060
Phone: 507-446-8478

Fax: 507-446-0602
mnlica_loken@charter.net

NATIONAL LICA
3080 Ogden Avenue
Suite 300
Lisle, IL. 60532
Phone: 630-548-1984
Fax: 630-548-9189

Mankato, MN. 56001

Bruce Holst-SE Area Chair
Bruce’s Back-hoe Service, Inc.
Goodhue, MN. 55027

Don Estrem-SE Sec. & Treasurer
Estrem Excavating, Inc.
Dennison, MN. 55018

Don Loken
Don Loken Exc. & Drainage
Owatonna, MN. 55060

Karlen Nelson-SW & NO. Area Chair

Nelson Brothers Tiling
Nicollet, MN. 56074

Stu Frazeur
Stu Frazeur Tiling
Canby, MN. 56220

Justin Wildfeuer
Gass Trenching, Inc.
Fulda, MN. 56131

Greg Walsh
Greg Walsh Enterprises
Murdock, MN. 56271

Otto Templin
E & T Contracting, Inc.
Hutchinson, MN. 55350

Minnesota Lake, MN. 56068

Darren Anderson
Anderson Rock & Lime, Inc.
Cannon Falls, MN. 55009

Kevin Ellingson
Ellingson Company, Inc.
West Concord, MN. 55985

Doug Breberg
Larson Tiling, Inc.
Dawson, MN. 56232

Roger Molenaar-Retired
Molenaar Drainage
Renville, MN. 56284

Kent Rodelius-Associate
Prinsco, Inc.
Willmar, MN. 56201

James Becvar-Associate
Century Plastics, Inc.
Hayfield, MN. 55940

2010 UPCOMING EVENTS
MNLICA Web-site:www.mnlica.org

Fall/Winter Area & Board Meetings

2011

January 16-19 MNLICA State Convention

March 8-10 MSHA, 1ST AID; Adult CPR

March 20-21 National LICA Convention

March 22-26  Con-Expo

July 11-16 National LICA Summer Mtg.

to be determined
Best Western
North Mankato
Worthington

Las Vegas, NV
Riveria Hotel

Las Vegas, NV

Red Wing, Dennison,

Kahler Grand, Rochester
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THE LICA GREED

Land, the foundation of the nation,
the basis of all wealth,
the heritage of the wise, the thrifty and prudent,
the poor man’s joy and comfort,
the silent partner of man,
the producer of food, fiber and fuel,
the basis of factories,
the foundation of banks.

All that man builds is from the land.
We often take it for granted, or even abuse it,
and yet many unthinkingly and unknowingly pass the land by.
What man finally does with the land
will be the deciding factor in his survival.




